
A new way to use AI in
SALES. It's called Skills.

Here's what changed.

Samuel Saleh



My old setup: 5 GPTs,
zero shared contexte
The problem:

5 GPTs. Zero shared context.

Every prospect started from scratch

Copy output from GPT 1. Paste into GPT 2.

Repeat. For every prospect.



Claude isn't one tool. 
It's three.



Cowork: Claude with hands.
Think of it as a project manager that

lives in your chat.



Skill 1

LinkedIn
Sales Nav

Your Web Browser
Website, Open Tabs

Signal Detection

Skill 2
Account Research

Skill 3
Personalized Email

Skill 4
Call Notes

Sales Playbook + Product Docs
Shared across all skills

Knowledge Sources
Account list, ICP criteria

Instructions
Scan for hiring, funding, leadership

Knowledge Sources
Industry notes, competitive landscape

Instructions
Deep dive via browser. Produce POV.

Knowledge Sources
5 email templates, tone guide

Instructions
Pick template. Personalize.

Knowledge Sources
Qualification framework

Instructions
Structure raw notes.

Context Window

Skill 1

Sales Example of how this could be used

as a SDR/BDR at any company

Applications
Salesforce, Hubspot,

Notion, Github, Clay, ...

How I'd set this up for sales



What if your whole prospecting
workflow lived in one chat?
Sales Example of how this could be used as a SDR/BDR

at any company



3 Ways to start using Skills



Want the prompt pack?

1. Follow me for more AI use cases

2. Comment "SKILLS" for the PDF guide

Samuel Saleh

Building things with AI. Sharing what I learn.


